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March 2022

Thanks for your continued readership of this column!  We appreciate it.  Here is the news…

As of the morning of February 1st, there were twenty-one homesites for sale in Desert Mountain, 

up from twenty on January 1.  If you would like to see a detailed list of these, please visit the 

Home Page of our website.  Here is a digest of what is available, now and thirty days ago:

Today         Last Month

Lowest Priced Lot                   -    $399,000             $399,000

Number priced in the $300,000s - 1 1

Number priced in the $400,000s - 2 1

Number priced in the $500,000s - 3 3

Number priced in the $600,000s - 2 1

Number priced in the $700,000s - 4 2

Number priced in the $800,000s - 0 0

Number priced in the $900,000s - 1 2

 Number priced at $1,000,000 or more  -  8 10

Here are the details on the six homesites placed under contract since January 1: 

Fourteen homesites have gone under contract since December 1, 2021.  Of these, seven 

were listed for $1,299,000 or more.  Three, including the one above, were listed for more 

than $2,000,000.  This demand for expensive homesites is essentially unprecedented.  In the

ten years ending on 11/30/2021, there were only eleven sales listed for $1,299,000 out of a 

total of 586 sales.

As for finished homes on the market, there were twenty-six, up three from last month (net of 

fifty-nine sales since September 1, when there were only fifteen finished homes for sale).  None 

of the twenty-six were speculative homes.  (Like last month, there were four started “spec’ 

homes listed for sale, ranging in price from $2,750,000/$581.89 per square foot up to 

$3,690,000/$708.93 per square foot).  Nine un-started spec homes that were listed last month 

(down from ten) were still listed for sale.  They ranged from a low of $2,999,126/$666.47 per 

square foot (up from $2,549,126/$566.47 per square foot) up to $16,500,000/$1,673.43 per 

square foot.
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Here is the list of the twenty-six finished homes that were on the market as of February 1:

None of these were spec homes.  There were two Developer semi-custom homes on the market, 

up from none last month.  Of special note: last month there were only two homes priced 

below $3,000,000; this month there are six, or 23.1%.  In calendar year 2019, 168 homes 

went under contract; of these, 144, or 85.7%, were listed for under $3,000,000.  In calendar

year 2020, 252 homes went under contract; of these, 206, or 81.7%, were listed for under 

$3,000,000.  In calendar year 2021, the numbers were 225 and 148, or 65.8%.  With only 

23.1% of the current inventory priced under $3,000,000, the price of getting into Desert 

Mountain has skyrocketed.  
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According to our records, seven homes were put under contract (compared to ten in December, 

and twenty-one in November).  Here is a list of them, in descending order by List Price:

None of these were spec homes.  The median list price point on a per square foot basis for these 

seven homes was $637.19.  During this same time period last year, thirty homes were put under 

contract, with list prices available for twenty-nine of them.  The median price of these twenty-

nine was $524.86.  By this metric, prices have gone up 21.4% over the last year.   Demand in 

January this year was only 23.3% of last January, not a big surprise given the meteoric rise in 

prices.  

Here are snapshots of our RCD9 System’s “Market Velocity Report” as of February 1, 2022 

(which shows the number of homesites or homes that have gone under contract in a given month,

not how many sold in that given month):
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Here is a snapshot of home selling activity:

It will be interesting to see how things play out in the coming selling season (and beyond!).  

Interest rates are expected to rise, which should have a chilling effect on home demand.  Even if 

most buyers here do not borrow to buy, high interest rates have historically triggered a drop in 

the stock market.  After such a drop, even if a family still has plenty of Desert Mountain home 

buying capacity, they can feel “poorer” and much less in the mood to spend what it looks like it 

will take to get into Desert Mountain.  Not having many homes from which to choose may also 

limit the number of homes going under contract.  Sellers will have to be more patient than they 

have had to be over the last couple of years.  

On the other hand, with the possible hopeful exception of Covid, we still see high crime and high

taxes, among other challenges, which have driven people to leave densely populated coastal 

cities over the last year or two (along with non-coastal cities like Chicago and Minneapolis), 

continuing to plague these cities for years to come.  Hopefully, enough of the residents of these 

cities who want to leave will have enough buying power to support the recent price increases 

here.  

The lack of highly desirable homesites will play a role, too.  According to our records, 104 

homesites are owned by a neighboring homeowner to protect views or privacy.  Over the years, a

few of these sites may dribble out into the market, but probably not many.  Other than that, we 

show only 238 vacant homesites.  If the owners of these sites have not decided to put them on the

market over the last eighteen months or so, they likely will be hanging onto them for the 

foreseeable future.  If that group represents, say, sixty percent of the unbuilt upon inventory, you 

are down to perhaps ninety-five sites that might come on the market.  Given the preponderance 

of this group being in less desirable locations or offering very little in the way of views or 

privacy, one could make the argument that fewer and fewer people will choose to buy a homesite
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and build, rather than buy an existing home, even if that home is twenty-five or thirty years old 

and needs a complete renovation.  

Our bet is that there will be enough qualified buyers to sustain our market where it is now for the

rest of at least this buying season, if not the end of 2022.  

Here is a look at the Days on Market values for 149 of the 154 homes that have closed escrow 

since January 1, 2021:

Here’s a breakdown of most of the homes sold between January 1, 2021 and January 30, 2022 by

Architectural Style and Size:
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To see most of these tables “live” please visit anytime (without having to register) the home page

of our main website, www.propertiesofdesertmountain.com.  The Davis Driver Group has the 

best market data on Desert Mountain thanks to our proprietary RCD9 System, in which we have 

invested approximately $1,200,000 over the last thirty years.  Having significantly more and 

better market information gives us and our listing and buying clients material advantages over all

other agents and brokerages since they all only have the generic Multiple Listing Service on 

which to rely.  Unfortunately, by the time this data is printed, it is out of date.  If you would like 

to have information like this automatically sent to you on a timelier basis, call me.  We will set 

up a “Market Watch” defining a) any individual property, b) any entire Village, or c) any home 

or homes that meet a custom “recipe” that you can define, in great detail.  There are other reports

we can set up to automatically come your way.

If you would like to know more, give me a call at 602 399 0116.   I would be glad to answer your

questions!

Sincerely,

Kathleen and Jack Spidell, Ann and Davis Driver, Donna Legate and Bob Terry

http://www.propertiesofdesertmountain.com



