
1

February 2022

Greetings from a hotel room in Steamboat Springs, CO on December 31, 2021, where I am 

spending three days with my oldest son, his wife, and our two grandchildren, celebrating not 

only New Years, but Ann’s and my thirty-ninth wedding anniversary.  Time flies!  We are here 

also since I wanted to get “reacquainted with winter” having not been skiing for fourteen years.  

Yesterday was Day One of my Winter Comeback.  No broken bones, and I did okay, but my 

older body now has a few spots that are sore now that were not day before yesterday.  So, I am 

taking the day off today in hopes of things recovering enough for a solid effort tomorrow.  In the 

meantime, our real estate market has continued to be active.   Here is our take on where we are 

today, one day earlier than I normally write this article…

According to the very carefully 

managed data in our proprietary 

“RCD9 System” as of this 

morning, there were twenty 

homesites for sale in Desert 

Mountain, up from seventeen on 

December 1.

Last month, there were zero sites 

priced less than $525,000; this 

month there are two.   Last month, 

there were two that were under 

contract for $495,000 or less; since

December 1, only one listed for 

less than $495,000 was put under 

contract.  This data suggests a 

continued increase in homesite 

prices due to lack of potential 

inventory.
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Here are the details on the nine homesites currently under contract: 

Notice that two listed for $2,495,000, went under contract.  Those are historically lofty list 

prices.  Since January 1, 2015, 411 homesites have gone under contract.  Of these, only one site 

other than these two, was listed for more than $1,995,000, and that lone site was listed for 

$2,400,000.

As for finished homes on the market, there were twenty-three, down one from last month (up 

from 15 on September 1st, net of 52 that have gone under contract since August 30).  None of the

twenty-three were speculative homes.  (Like last month, there were four started “spec’ homes 

listed for sale, ranging in price from $2,750,000/$581.89 per square foot up to 

$3,690,000/$708.93 per square foot).  The ten un-started spec homes that were listed last month 

were still listed for sale.  They range from $2,549,126/$566.47 per square foot up to 

$16,500,000/$1,673.43 per square foot.
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Here is the list of the finished homes that were on the market as of December 31:

None of these were spec homes, and there was not a single Developer semi-custom home in the 

group.  All were full, custom homes.  Of special note: last month there were only three 

homes, or 12.5% of the total, on the market priced below $3,000,000.   This month, the 

numbers are two and 8.7%.  As noted last month, during the period 12/1/2019 through 

11/30/2020, 239 homes were put under contract.  Of these, 199, or 83.3%, were listed for 

under $3,000,000.  The next 365 days, 12/1/2020 through 11/30/2021, 234 homes were put 

under contract, but the number of homes priced under $3,000,000 shrank to 152, or 65.0%.
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According to our records, twenty-one homes were put under contract since December 1, with all 

but two still under contract.  Here is a list of them, in descending order by List Price:

Note:  We do not ascribe Days on Market to unfinished spec homes, which is why some of the 

above homes show no value in that column.  Also, some of these homes were spoken for before 

they hit the market, and so also show no value for Days on Market.  The median list price point 

on a per square foot basis for the six non-new custom homes was $639.48 per square foot.    Two

of the ten were spec homes.
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Here are snapshots of our RCD9 System’s “Market Velocity Report” as of December 31, 2021 

(which shows the number of homesites or homes that have gone under contract in a given month,

not how many sold in that given month):

Here is a snapshot of home selling activity:

To see this report “live” please visit anytime (without having to register) the home page of our 

main website, www.propertiesofdesertmountain.com.  The Davis Driver Group has the best 

http://www.propertiesofdesertmountain.com
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market data on Desert Mountain thanks to our proprietary RCD9 System, in which we have 

invested approximately $1,200,000 over the last thirty years.  Having significantly more and 

better market information gives us and our listing and buying clients material advantages over all

other agents and brokerages since they all only have the generic Multiple Listing Service on 

which to rely.  Unfortunately, by the time this data is printed, it is out of date.  If you would like 

to have information like this automatically sent to you on a timelier basis, call me.  We will set 

up a “Market Watch” defining a) any individual property, b) any entire Village, or c) any home 

or homes that meet a custom “recipe” that you can define, in great detail.  There are other reports

we can set up to automatically come your way.

If you would like to know more, give me a call at 602 399 0116.   I would be glad to answer your

questions!

Sincerely,

Jack and Kathleen Spidell     Ann and Davis Driver

          Donna Legate  Bob Terry




