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Happy New Year to you from The Davis Driver Group!  We hope you and your loved ones came 

through the holidays in good health and are looking forward to an exciting 2022!  We appreciate 

the ongoing opportunity to present our insights into Desert Mountain’s real estate market and 

hope they are useful to you and your friends.  Many things have changed in the last twelve 

months.  Here is our take on where we are today… 

 

According to the 

very carefully 

managed data in our 

proprietary “RCD9 

System” as of the 

morning of 

December 1, 2021, 

only seventeen 

homesites were for 

sale in Desert 

Mountain (down 

from eighteen on 

October 1): 

 

It is interesting to 

see that there were 

zero sites priced less 

than $525,000, 

especially when you 

know that there are 

two (11.8% of the 

total) that are under 

contract (see 

immediately below) 

for $495,000 or less; and that in the last 365 days, out of the 77 lots that have been put under 

contract, 38, or 49.4%) were listed for $495,000 or less.  This sharp upward trend in prices is 

only going to continue, if not get sharper, due to lack of potential inventory.  Our records show 

103 sites are owned by a neighbor to protect views or enhance privacy, and that only 249 sites 

remain otherwise unbuilt upon.  That may not sound like a critically low number, but there are 

not many quality sites in that group, and many of those that might deserve that label have 

changed hands in the last year or two, presumably to end users, lessening the pool of good lots 

that might come on the market in the future.  As a result, it is a cinch that any “good” lot is going 

to be priced at $1,000,000 or more.   

 

  



Here are the details on the nine homesites currently under contract:    

 

 

As for finished homes on the market, there were twenty-four, down one from last month (but up 

from 15 on September 1st).  None of the twenty-four were speculative homes.  (Four started 

“spec’ homes were listed, all in Sunrise, Eagle Feather, or Gambel Quail, and ranging in price 

from $2,750,000/$581.89 per square foot up to $3,690,000/$708.93 per square foot.  Ten un-

started spec homes were listed, ranging from $2,549,126/$566.47 per square foot up to 

$16,500,000/$1,673.43 per square foot.  We also track homes that we have reason to think are in 

the spec home “pipeline.”   Our records show three homes currently under construction that we 

believe will be put on the market when they are finished.  Only one of these is on a notable lot, 

for which the owner paid $585,000 back in 2018.  Approximately twenty more have been bought 

by four recognizable builders and will presumably be turned into spec homes over the next few 

years.  Only one of these was bought for more than $495,000, at $820,000, with the rest having 

been bought for between $125,000 and $495,000.   

 

  



Here is the list of the finished homes that were on the market as of December 1: 

 

 
 

None of these were spec homes, and there was not a single Developer semi-custom home in the 

group.  All were full, custom homes.  Of special note: there were only three homes, or 12.5% 

of the total, on the market priced below $3,000,000.   The reason this is “special” is because, 

during the period 12/1/2019 through 11/30/2020, 239 homes were put under contract.  Of 

these, 199, or 83.3%, were listed for under $3,000,000.  The next 365 days, 12/1/2020 

through 11/30/2021, 234 homes were put under contract, but the number of homes priced 

under $3,000,000 shrank to 152, or 65.0 %.   The percentage of homes under contract that 

were listed for under $3,000,000 (see the next page) was 28.6%.  The percentage of the 38 

currently listed homes (started or not) that are priced under $3,000,000 is 18.4%, and only 

12.5% are finished and listed for under $3,000,000.  The entry level price point in Desert 

Mountain will continue to climb steeply, even as the average age increases and the average 

quality in terms of location and view declines.   

 

 

  



According to our records, twenty-one homes were put under contract since November 1, with all 

but one still under contract.  Here is a list of them, in descending order by List Price per Square 

Foot: 

 

 
 

Note:  We do not ascribe Days on Market to unfinished spec homes, which is why some of the 

above homes show no value in that column.  Also, some of these homes are spoken for before 

they hit the market, and so also show no value for Days on Market.  The median price point on a 

per square foot basis was about $721 per square foot.    Six of the twenty-one (28.6%) were spec 

homes.  

 

  



Here is a snapshot of our RCD9 System’s “Market Velocity Report” for Homesites as of 

December 1, 2021 (which shows the number of homesites or homes that have gone under 

contract in a given month, not how many sold in that given month): 

 

 
 

The continued decline in the number of homesites spoken for speaks to the diminishing inventory, 

and the quality of that inventory.       

 

Here is a snapshot of home selling activity: 

 

 
 



The number of homes going under contract has been declining, generally speaking, since July, a 

reflection, we believe, of rising prices.  Here is how the average list price of the homes spoken 

for on a monthly basis since July has fared: 

 

   July  10 homes $566.07 

   August    4 homes $580.24 

   September 11 homes $646.63 

   October 10 homes $587.43 

   November 21 homes $710.75 

 

That is a strong rate of inflation.  And, the average list price per square foot of the 38 homes 

listed for sale today is $781.88.   

 

 
Here are some other “tidbits” on the homes sold in the last year that might be of interest to you: 

 

* * * * * * * 

 



 

 

  



 

The Davis Driver Group has the best market data on Desert Mountain thanks to our proprietary 

RCD9 System, in which we have invested approximately $1,200,000 over the last thirty years.  

Having significantly more and better market information gives us and our listing and buying 

clients material advantages over all other agents and brokerages since they all only have the 

generic Multiple Listing Service on which to rely.  Unfortunately, by the time this data is printed, 

it is out of date.  If you would like to have information like this automatically sent to you on a 

timelier basis, call me.  We will set up a “Market Watch” defining a) any individual property, b) 

any entire Village, or c) any home or homes that meet a custom “recipe” that you can define, in 

great detail.  There are other reports we can set up to automatically come your way. 

  

If you would like to know more, give me a call.   I would be glad to answer your questions! 

 

Sincerely, 

 

 
 

 

 

 

 

       Jack and Kathleen Spidell     Ann and Davis Driver 

 

          Donna Legate   Bob Terry 


