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February 2021

As you can see from The Davis Driver Group’s “Market Velocity Report” below, as of the 

evening of January 13, 2021, demand for both homesites and homes continued to be exceptional 

in December, with homes getting off to a solid start in January.  

Here is what happened in Homesites:

The tables also give the reader a way to compare 2020 to the last three years.  In the case of 

homesites, 2020 had essentially twice as many go under contract as 2019.  This is not 

sustainable, as of January 13, 2012, there were only 26 homesites listed for sale.  Another 265 

remain unbuilt upon, and not owned by a neighbor to protect privacy or views (we show 109 

sites owned for these purposes), but it seems unlikely that sixty or seventy of these are going to 

suddenly come on the market.  As a result, we expect lot prices to sharply increase, across the 

board.

As it is now, out of the twenty-six, only a few have a marketable combination of solar 

orientation, relative ease of development, a decent view of something (we grade ten different 

views on a 0 to 5 scale, to make finding lots with the “right” views easy), not requiring a lower-

level garage, and not overlooking even an interior street, much less Desert Mountain Parkway or 

Cave Creek Road.  If you would like more details, give us a call.
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Here is what happened in Homes:

259 contracts on homes during 2020, compared to only 168 in 2019, with all the challenges that 

2020 uniquely presented everyone, is a truly amazing outcome.  It speaks to an extraordinary 

migration from major cities (anecdotally, principally from coastal cities) to cities all over the 

United States.  Low interest rates have helped, but the motivations driving these tens of 

thousands of people seem to be based on other factors, factors that are not likely to go away 

anytime soon.  So, we see demand for real estate in Desert Mountain staying strong for some 

time.   
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As a result of all this frenetic selling, only 68 

homes were on the market as of the evening of 

January 13, just 3.57% of the 1,830 finished homes

in Desert Mountain that were not listed for sale or 

already under contract.  43 were under contract.  Of

these 43, sixteen were the private party speculative 

homes shown to the right.

Note that one-quarter of these sixteen were put 

under contract prior to construction even starting.  

Approximately 64 homes are under construction 

(which might sound like a big number, but I 

remember year after year when the number of 

homes under construction was always over 100).  

Of these 64, three appear to be future spec homes 

that are not yet listed.  Six other spec homes that 

are under construction are listed, none for less than 

$2,845,000, or for less than $632.27 per square 

foot.  Four of the six that are under construction are in the $600 per square foot range, and the 

other two are in the $800 per square foot range.  There were zero completed, available spec 

homes.  Twenty-two spec homes were listed for sale:
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It is interesting to note the least expensive one is $2,475,000.  We know of two qualified parties 

who have shown interest in the very top end of our market, Saguaro Forest 107 and 100.  Perhaps

by the time I write this column the next time, we will be able to report one or both having gone 

under contract. 

In summary, it appears that the laws of supply and demand are favoring sellers in “Mainland

Desert Mountain” (activity in Seven is not treated here, but it has not enjoyed the level of activity

that property behind the Main Gate has enjoyed).  

If you are interested, you can find the Market Velocity Report anytime on the Home Page of our 

main website, www.propertiesofdesertmountain.com.

The Davis Driver Group prides itself on having the best possible market information for the

benefit of both our listing and buying clients. Our RCD9 System, in which we have invested

over $1,200,000 over the twenty-nine years plus that Davis Driver has been working in the real 

estate market in Desert Mountain, provides substantially more, and more useful, information 

than the Multiple Listing Service can provide, which means we save time and money for our 

clients. We invite your further inquiry! You can reach Davis at (602) 399 0116, or at 

Davis@DavisDriver.com.

.

Sincerely,

http://www.propertiesofdesertmountain.com
mailto:Davis@DavisDriver.com



