
December 2020

As you can see from The Davis Driver Group’s “Market Velocity Report” below, as of the 

morning of November 1st, demand for real estate here continued to be exceptionally heavy 

during October, for both homesites and homes.  Our report tallies the number of accepted 

contracts, not closings.  Most do go on to close.  Here is what happened in Homesites:

The demand for homesites softened in October, to 11, “merely” 275% of the average number of 

homesite contracts written the last three Octobers.  Two of these eleven were listed for $799,000,

Apache Peak 95 and Lost Star 11.  The highlight of the other nine was Saguaro Forest 199, 

which went under contract at a list price of $495,000.  

As of the morning of October 1, there were only 34 homesites listed for sale, down from 43 a 

month ago.  The average list price of the 33 that were offered without any kind of membership in

the Desert Mountain Club was $627,936, up from $585,255 a month ago, a 7.3% increase.  

Thirteen were priced at $299,000 or less, down from seventeen last month.  Of these, nine had 

main views that included a road in the foreground.  So, the homesite inventory continues to thin, 

drastically.  



Here is what happened in Homes:

Sixty-two homes spoken for in sixty-one days, looking back to September 1.  119 homes going 

under contract from June 1 through October 31 in 2020, compared to 43 a year ago.  

Unprecedented demand, with no sign of it slowing down.

Here is a table summarizing the homes already sold in 2020 by price and size ranges:

The bulk of demand has been under $3,000,000, and below 7,500 square feet.



Here are details of the most expensive fifteen homes sold so far in 2020:

If you are interested, you can find the Market Velocity Report anytime on the Home Page of our 

main website, www.propertiesofdesertmountain.com (which, by the way, is in the process of 

being significantly updated.  We will let you know when it is finished!).

The Davis Driver Group prides itself on having the best possible market information for the

benefit of both our listing and buying clients. Our RCD9 System, in which we have invested

over $1,200,000 over the twenty-nine Davis Driver has been working in the real estate market in 

Desert Mountain, provides substantially more, and more useful, information than the Multiple 

Listing Service can provide, which means we save time and money for our clients. We invite 

your further inquiry! You can reach Davis at (602) 399 0116, or at Davis@DavisDriver.com.

.

Sincerely,

http://www.propertiesofdesertmountain.com
mailto:Davis@DavisDriver.com



